SIC Code: 35,41,45,50,55,58,59,70
For example; we realize that Customer Service is a vital part of your business, not only to maintain current clients, but for references and word of mouth marketing. Many organizations take their clients for granted. TAB is focused on improving all of our member’s Customer Service commitments. 

SIC Code: 15,24,25,32,52,65
For example; accurate and timely financials along with controls and credit lines are necessary for operating a successful and profitable business. At TAB, we are always reviewing cash flow challenges and methods for obtaining capital.

SIC Code: 20,23,36,34,38,54,57,60,61,62,63,64,74,75,78,79,82
For example; marketing is an area where many companies have an opportunity for major improvement. In order to grow, virtually any business must establish a structured marketing program. Without a marketing plan, you are not in control of your destiny. At TAB, we share marketing concepts to help all our companies proactively generate business.

SIC Code: 10,22,26,39,42,47
For example; company operations are the key to developing a well run organization and will aid in increasing your organizations’ productivity. During a TAB meeting we will discuss the value of operations manuals, storage challenges, regulatory compliances, risk mitigation and creating and improving processes.

SIC Code: 30,33,51
For example; planning is the geneses of operating a successful business.  TAB has created an on-line, easy to use, strategic planning process called Strategic Business Leadership, which is part of the opportunity we give to all of our members.

SIC Code: 17,27,28,31,48,49,56,67,72,73,76,87
For example; do you have a written sales process?  If not you are leaving money on the table.  One of the areas, in The Alternative Boards myriad of challenges during a board meeting, deals with sales and sales processes. 

SIC Code: 80, 81

For example; as a professional organization customer service is a vital part of your business, not only to maintain current clients, but for references and word of mouth marketing. Many organizations take their clients for granted. TAB is focused on improving all of our entire member’s customer service commitment.

